H28 DATABASE GONTAGTS:

HOW T0 IDENTIFY AND REAGH DECGISION-MAKERS

DEFINE YOUR IDEAL

GCUSTOMER PROFILE
Before diving into B2B
database contacts, it's

l target audience.

T

crucial to define your

LEVERAGE B2B DATA
PROVIDERS

Reputable B2B data 4<2>
providers offer

comprehensive contact
databases.

S

UTILIZE MARKET

SEGMENTATION
>_ Segment your target

<3 mciket szed ong

industry, company size,
location, and job titles.

( )
TAP INTO LINKEDIN o
LinkedIn is a powerful
platform for rFm)etworking 4<4> [m
and connecting with
decision-makers. \ )
LEVERAGE AGCOUNT-
BASED MARKETING

<5>7 Focus your efforts on
specific accounts and

decision-makers within
those accounts.

INTEGRATE GRM AND

SALES TOOLS s000000000

Streamline your outreach G)
efforts by integrating your

B2B contact database
with CRM and sales tools.

o 0" PERSONALIZE

O: [, :'O (7)— YOUROUTREAGH

Craft customized
messages that resonate
with decision-makers'
needs and pain points.
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lIIIlEﬂSII THE POWER OF B2B
DEGISION MAKER DATA




