OPTIMIZING
B28 CONTACT DATABASES:

Strategies for Better Targeting

REGULARLY GLEANSE AND
UPDATE YOUR DATABASE

« PURGE OUTDATED INFORMATION AND REMOVE DUPLICATES
FOR ACCURACY.

o USE CRM INTEGRATION TO AUTOMATE UPDATES AND
MAINTAIN RELIABILITY.

SEGMENT YOUR
o CONTAGT DATABASE

o  CATEGORIZE CONTACTS INTO DISTINCT GROUPS BASED ON
SHARED CHARACTERISTICS.

. ENABLE PERSONALIZED COMMUNICATION FOR BETTER
ENGAGEMENT AND CONVERSIONS.

IMPLEMENT A LEAD
SGORING SYSTEM

o ASSIGN VALUE TO EACH CONTACT BASED ON CONVERSION
POTENTIAL.

« PRIORITIZE OUTREACH TO FOCUS ON HIGH-VALUE LEADS
FOR IMPROVED SALES OPPORTUNITIES

EMBRAGE AGGOUNT-
BASED MARKETING (RBIV))

TARGET HIGH-VALUE ACCOUNTS WITH CUSTOMIZED CAMPAIGNS.
INTEGRATE ABM WITH YOUR B2B CONTACT DATABASE FOR A
TAILORED APPROACH.

LEVERAGE DATA ANALYSIS

« UNCOVER INSIGHTS THROUGH DATA ANALYSIS
FOR BETTER UNDERSTANDING.

« GUIDE MARKETING AND SALES STRATEGY WITH
CUSTOMER BEHAVIOR DATA.

UTILIZE Al FOR ENHANGED
DATABASE MANRGEMENT

AUTOMATE TASKS LIKE DATA CLEANSING, LEAD SCORING,
AND SEGMENTATION WITH Al.

FREE UP TIME FOR YOUR TEAM TO FOCUS ON SALES AND
MARKETING STRATEGIES.
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ADOPT A GONTINUOUS
IMPROVEMENT APPROACH

« REVIEW STRATEGIES BASED ON PERFORMANCE DATA AND
MARKET TRENDS.

« KEEP YOUR DATABASE AGILE AND ENSURE EFFECTIVE
TARGETING.
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TO UNLEASH THE POWER OF B2B
DECISION MAKER DATA




